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Keith Chugg, co-founder of TrellisWare, appointed National Academy of Inventors Fellow23 November 2020, MT Højgaard Holding A/S announced that a share buyback program of up to DKK 15,000,000 has been launched in order to meet the obligations arising from the company's share-based incentive program. The share buyback
programme is implemented in accordance with the so-called Safe Harbour provisions of Regulation (EU) No 596/2014 of 16 April 2014 (MAR) and the Commission Delegated Regulation (EU) 2016/1052 of 8 March 2016. The program will end no later than September 30, 2021.From December 21 to December 23, 2020, the following
operations were performed: Number of sharesAdted Average Purchase Tax (DKK)Transaction Value (DKK). last announcement10.120153.331.551.652 21 December 2020 22 December 2020 23 December 2020700 600 300166.61 170.91 176.83116,627 102,546 53.5049 Accumulated as part of the program11,720 1,823,874 This
announcement provides a detailed overview of the operations performed in the period December 21 - December 23, 2020. As a result of the above transactions, MT Højgaard Holding A/S owns a total of 11,720 shares of its own, or 0.151% of the company's total share capital. Contact: CFO Martin Stig Solberg can be contacted by phone
at +45 2270 9365Attachments * MTHH Company Announcement 24 - Share Buyback Program Transactions * Appendix - Transaction Overview (December 21, 2020 - December 23, 2020)The frequency meter market will grow by $595.03 million during 2020-20 24The Subscriber Identification Module (SIM) card market will grow by $1.45
billion during the 2020-2024 PeriodAfter the latest updates from the Premier League clash at Selhurst ParkGlobal, U.S. bond yields rose on Monday after President Donald Trump signed a $2.3 trillion spending package and as investors continued to celebrate a last-minute trade deal between Britain and the European Union. Backtracking
on his previous threat to block the bipartisan bill, Trump allowed millions of Americans to continue receiving unemployment benefits and avoided a federal government shutdown. Nasdaq futures also rose 0.7 percent and were close to all-time levels. Lebanon has secured about 2 million doses of Pfizer-BioNTech's COVID-19 vaccine,
which will cover 20 percent of the country's citizens, the health minister said Monday. Hamad Hassan told Reuters two weeks ago that the country was about to sign a supply agreement and that the first batch would arrive eight weeks later. Lebanese hospitals are under pressure as infections increase. 2020 marks the highest year of
revenue in the company's history, exceed shipping milestone of 50 Million RFAUSTIN Filters, Texas, December 28, 2020 (GLOBE NEWSWIRE) -- Resonant Inc. Caro Caro it was an important operational and financial year for Resonant, also in light of the widespread effects of the COVID-19 pandemic. Let us hope that all of you have
remained safe and sound in these difficult times. Now more than ever, we've seen the trend toward a more connected world, bringing the need for effective RF filtering technologies to the forefront and center for many industry players. This trend is driven by the insatiable demand for data on mobile devices for streaming, as well as the
need for speed from other emerging applications, such as autonomous vehicles that rely on incredibly fast communication to perceive other objects and avoid collisions. With this appetite for data and speed came the need for wide bandwidth, high-frequency RF filters, which is the fundamental advantage of what our ISN® technology can
provide not only 4G RF filters, but also for next-generation RF 5G, Wi-Fi and Wi-Fi 6E filters. As far as we know, Resonant remains the only company in the world that can provide RF filter solutions that, by design, natively meet the increasingly complex RF performance requirements for mobile and non-mobile applications, without the
need for doping or accessory components. In most cases, we can also reduce design time and help our customers benefit from the use of more cost-effective manufacturing processes. Put simply, our ISN technology platform and XBAR ® have positioned us to benefit greatly from the fast-growing $9 billion RF filter market. To date, our
customers have cumulatively shipped over 50 million RF filters designed using our technology, many of which continue to reach Tier-1 smartphones, as well as Wi-Fi and the automotive market. 2020 will mark the highest year of revenue generation in the company's history and one in which we have achieved a number of other significant
milestones. By the time we entered 2020, we had recently signed a partnership with the world's largest RF filter manufacturer, which consisted of a strategic investment and licensing agreement to design 5G RF filters with our XBAR technology®. Filter Market duplexer market Murata38% Murata35% Qualcomm25% Broadcom20%
Wisol11% Qualcomm12% Broadcom7% Skyworks11% Qorvo6% Taiyo Yuden10% Skyworks6% Qorvo6% Taiyo Yuden6% Wisol5% Other1% Other major RF and Duplexer filter manufacturers (Source: Navian, 2019)Work with this partner started quickly and in October 2020 we successfully reached our second goal ahead of schedule,
which required us to achieve target performance , initial packaging and reliability previously determined. In conjunction with this milestone, we received a payment of $2.5 million and most importantly, moved on to the next phase of the agreement that focuses on building a commercial platform and high-volume production of our RF
XBAR® 5G filters. Our strategic partner has exclusivity with our XBAR technology® for mobile applications until March 2022 and with two of the four milestones already reached, reached, remain extremely optimistic about our strategic partnership. We also continue to make significant progress with our RF 4G filter solutions with our
standard product library that we are leveraging with customers around the world. Taking advantage of this solution, we signed a multi-year licensing agreement with a dominant Asian filter foundry partner, which includes both prepaid revenue and royalties. As we enter 2021, we will have completed projects for a total of seven 4G RF filter
projects covering multiple bands, collectively representing an achievable global market of about $1.6 billion. Through internal work and conversations with current and potential partners, we have become increasingly aware that our XBAR® technology is also ideal for high-frequency 5- and 6GHz Wi-Fi applications, such as Wi-Fi 6E, a
fast-growing market segment that represents a massive opportunity. To give you an idea of the scale, according to CISCO, Wi-Fi 6 hotspots will grow 13 times from 2020 to 2023. Wi-Fi 6E has 1,200 MHz of spectrum available now, about 4 times the size of the C block spectrum, which is currently auctioned and exceeds expectations
nearly $70 billion in revenue. Clearly, this market is exploding and will require efficient RF filter solutions in the Wi-Fi market for mobile, CPE, and infrastructure applications. Where we are today, we have the potential to ship our first Wi-Fi 6E champions in the first half of 2021.Our progress has allowed Resonant to recruit what we believe
to be the industry's leading advisory board, consisting of Jeff Ball, Clint Brown, Brian Crutcher, Rubén Caballero, Peter Gammel, Josh Jacobs, Luis Pineda and Glen Riley. Collectively, they bring significant industry experience spanning over 150 years with companies such as, Apple, Broadcom, JP Morgan, Microsoft, Skyworks, Qorvo,
Qualcomm, Texas Instruments, and Yahoo!. Their extraordinary experiences have contributed to our winning strategy. As we move through 2021: * We expect significant growth in unit volumes, provide continuous validation of our ISN® and IP platforms * We will expand our relationship with the world's largest RF filter manufacturer, as
we work with them to build a high-volume manufacturing platform for XBAR® filters that meet the demanding demands of the world's largest mobile phone OEMs * We plan to secure a contract in the first half of the year focused on XBAR for non-mobile applications, which could include autonomous and electric vehicles, other IoT, CPE or
infrastructure applications For our stakeholders, thank you for your continued support. Although we have done a lot this year, there is a lot of work to be done to address the urgent challenges facing our industry. Looking at the and beyond, our momentum will continue to build. Our proprietary ISN® EDA software tool has allowed us to
build a strong IP portfolio of over 300 patents filed or issued, with over 150 focused on 5G. 5G technology. from a strong cash position, we expect our revenues to continue to grow and annual volumes to accelerate at the pace we saw in 2020, all while ensuring new customers and contracts focused on mobile and non-mobile
opportunities. Together, we are in a stronger position than ever to promote long-term value to our shareholders. Resonant (NASDAQ: RESN) is transforming the RF front-end market (RFFE) by disrupting the RFFE supply chain by providing solutions that leverage our Infinite Synthesized Network (ISN) software tools platform, capitalize on
the breadth of our IP portfolio, and are provided through our service offerings. In a market strongly constrained by limited designers, tools, and capabilities, Resonant addresses these critical issues by providing customers with increasing design efficiency, reduced production time on the market, and lower unit costs. Customers leverage
Resonant's disruptive capabilities to design state-of-the-art filters and modules, while capitalizing on the added stability of a diversified supply chain through Resonant's fabless ecosystem, the first of its kind. Working with Resonant, customers improve the connectivity of today's mobile devices while preparing for the needs of emerging 5G
applications. To learn more about Resonant, watch the series of videos posted on its website explaining Resonant's technologies and market positioning: * Resonant Corporate Video * ISN and XBAR: Speeding the Transition to 5G * Expert Insights on Unlocking the Potential of 5G * The Technology Enabling the Transition to 5GFor more
information, visit www.resonant.com. Resonant uses its Website and LinkedIn page as channels for distributing information about its products, its planned financial and other announcements, its participation in upcoming investor and industry conferences, and other matters. Such information may be considered material information and
Resonant may use such channels to fulfill its disclosure obligations under the FD Regulation. Therefore, investors should monitor the company's website and social media accounts as well as follow the company's press releases, SEC documents, public conference calls, and webcasts. About Resonant's ISN® TechnologyResonant can
create projects for bands, modules, and other complex FRONT End RF requirements that we believe have the potential to be produced at lower cost and less time than traditional approaches. ISN is a suite of proprietary mathematical methods, software design tools, and network synthesis techniques that allow us to explore a much larger
set of possible design solutions that regularly incorporate our technology We then quickly provide design simulations to our customers, who produce or have produced from one of our foundry partners. These improved solutions still use Surface Acoustic Wave (SAW) or Temperature Compensated Surface Surface Wave production
methods (TC-SAW) and performance, as well as those that use higher-cost production methods such as Bulk Acoustic Wave (BAW). Resonant's method offers excellent predictability, allowing you to achieve the desired product performance in about half of the curves through the fab. In addition, since Resonant models are fundamental,
integration with the foundry and fabulous customers is seamless because its models speak the fabulous language of the properties and sizes of the basic materials. Safe Harbor / Forward-Looking StatementsThis press release contains forward-looking statements, which include, among others, the following topics: future shipments of RF
filters designed using our technologies, the capabilities of our software filter and tool designs, the expanding use of RF filters in emerging markets, and our customers' target applications for our technology. Forward-looking statements are made as of the date of this document and are inherently subject to risks and uncertainties that may
cause actual results to differ materially from those of forward-looking statements, including, but not limited to, the following: our limited operating history; our ability to complete projects that meet customer specifications; the ability of our customers (or their manufacturers) to manufacture our projects in commercial quantities; the ability of
our customers to sell products that incorporate our designs to their OEM customers; changes in our expenses and other uses of cash; the ability of our projects to significantly reduce costs compared to other projects and solutions; the risk that intense competition and rapid technological change in our sector will make our projects less
useful or obsolete; our ability to find, recruit and retain the highly qualified personnel needed for our design process in sufficient numbers to support our growth; our ability to manage growth; general market, economic and commercial conditions. Additional factors that may cause actual results to differ materially from those foreseen in our
forward-looking statements are under the caption Risk Factors and Discussion and Analysis of The Management of Financial Conditions and Results of Operations in our latest annual report (Form 10-K) or quarterly report (Form 10-Q) filed with the Securities and Exchange Commission. Forward-looking statements are made as of the
date of this press release and we expressly disclaim any obligation or commitment to update forward-looking statements. Investor Relations Contact: Greg Falesnik or Brooks Hamilton MZ Group - MZ North America (949) 546-6326 RESN@mzgroup.us British Columbia, December 28, 2020 (GLOBE NEWSWIRE) -- ElectraMeccanica
Vehicles Corp. (NASDAQ: SOLO) (ElectraMeccanica or the Company), an electric vehicle designer and manufacturer, today provided an update on the opening of six (6) new retail locations last fall. In addition, the Company's management has published a state-of-the-art on the site look for a technical assembly and engineering facility
based in the United States. ElectraMeccanica also announces an early-adopter test drive program called SOLO Drive Tour as part of the expansion of its ongoing integrated marketing campaign. Since October ElectraMeccanica has opened six (6) new retail locations in: San Diego, CA; Brea, CA; Scottsdale, AZ; Glendale, AZ; Santa
Clara, CA and Walnut Creek, CA. All retail showcases are fully operational and have expanded the Company's existing footprint from four (4) to 10 locations in five (5) key markets with further announcements expected in 2021. We have been encouraged by the success of our ongoing retail awareness campaign and the extremely positive
response from consumers, especially in our new locations, Rivera said. The strong initial performance we are seeing speaks of a broader market availability for SOLO as a solution that addresses urban driving challenges. As we emerge from the pandemic, we believe SOLO is uniquely positioned to provide owners with a safe, reliable
and fully autonomous transportation alternative. The Company is also providing a status report regarding its decision for a U.S. assembly facility and the headquarters of the engineering technical center. Rivera added: As for our site selection decision for an assembly plant, representatives from the two finalist locations in Tennessee and
Arizona were overwhelming in their enthusiasm for this project, Rivera added. Their detailed plans to develop the SOLO ecosystem have presented us with interesting opportunities that we continue to evaluate with the latest updated proposals received as recently as last week. One of the key considerations in making this decision is to
ensure feasibility and support for our overall vision of a SOLO ecosystem and pilot test program. Our final selection will mean a long-term commitment on both sides. We look forward to making a formal announcement early in the new year and appreciate the patience and consideration of all stakeholders as we work to do so. As
previously announced, the Company has introduced new extended and multi-channel marketing initiatives aimed at raising awareness of the ElectraMeccanica brand and the EV ONLY. As part of a broader campaign to be introduced in the first quarter of 2021, the company will debut its exclusive SOLO Drive Tour Invitation-only events in
selected markets will include custom test drives for early booking holders to give these early customers the opportunity to watch, see, and Drive SOLO. These demonstrations, which will be conducted in accordance with all local COVID-19 security protocols, will be hosted in new and existing retail outlets, including a planned startup event
for Scottsdale, AZ in January followed by events in California and other locations later in the quarter subject to local and state government orders. THE SOLO is a all-electric three-wheeled solution for the urban environment. Designed for a single occupant, it offers a unique driving experience for the environmentally friendly consumer.
THE SOLO has a range of 100 miles and a top speed of 80 mph, making it safe for highways. The SOLO is equipped with front and rear crumpling zones, side impact protection, roll bar, torque throttling control, as well as power steering, power brakes, air conditioning and a Bluetooth entertainment system. Combine a modern look with
security features at an affordable price of $18,500. SOLO is currently available for pre-orders at . ElectraMeccanica Vehicles Corp. (NASDAQ: SOLO) is a Canadian designer and manufacturer of environmentally efficient electric vehicles (VEHICLES). The company's flagship vehicle is the innovative purpose-built single-seater EV called
SOLO. This three-wheeled vehicle will revolutionize the urban driving experience, including commuting, delivery, and shared mobility. SOLO offers a unique, trendy, fun, economical and environmentally friendly driving experience. InterMeccanica, a subsidiary of ElectraMeccanica, has been successfully building high-end special cars for
61 years. For more information, visit www.electrameccanica.com.Safe Harbor Statement Except for the historical statements of fact contained in this document. the information presented in this press release and oral statements made from time to time by the Company's representatives are or may constitute forward-looking statements as
such term is used in applicable U.S. and Canadian law and includes, but not limited to, under the Private Securities Litigation Reform Act of 1995, for which the Company claims safe harbor protection for forward-looking statements. These statements refer to analyses and other information based on forecasts of future results, estimates of
amounts not yet determinable and expected to be obtained. Any other statement expressing or involving discussions in relation to future forecasts, expectations, beliefs, plans, projections, objectives, assumptions or events or performances (often, but not always, using words or phrases as expected or not expected, is expected,
anticipates or does not anticipate, plans, estimates or intends, or stating that certain actions, events or results may, could, may or will be taken, occur or will be achieved) are not historical statements of fact and should be seen as forward-looking statements. Such forward-looking statements involve known and unknown risks,
uncertainties, and other factors that may cause the Company's actual results, performance, or results to be materially different from any results, performance, future results expressed or implied by such forward-looking statements. These risks and other factors include, include, others, the availability of capital to finance programs and the
consequent dilution caused by the raising of capital through the sale of shares, accidents, labor disputes and other risks of the automotive industry including, but not limited to, those associated with the environment, delays in obtaining government approvals, permits or financing, or in the completion of development or construction
activities, or limitations of claims on insurance coverage. Although the Company has attempted to identify important factors that may cause actual actions, events, or results to differ materially from those described in the forward-looking statements, there may be other factors that cause actions, events, or results not to be as expected,
estimated, or expected. There is no guarantee that such statements will prove accurate as actual results and future events may differ materially from those provided for in such statements. Although the Company believes that the expectations reflected in such forward-looking statements are based on reasonable assumptions, it cannot
guarantee that its expectations will be met. Forecast information is subject to certain risks, trends, and uncertainties that may cause actual results to differ materially from those expected. Many of these factors are beyond the Company's ability to control or predict. Important factors that may cause actual results to differ materially and may
have an impact on the Company, and the statements contained in this press release are available in the Company's filings with the Securities and Exchange Commission. The Company undertakes no obligation to update or supplement any forward-looking statements as a result of new information, future events or otherwise. As a result,
readers should not unduly rely on forward-looking statements contained in this press release and any document referred to in this press release. This news release shall not constitute an offer to sell or the solicitation of an offer to buy securities.Company Contact Ms. Bal Bhullar, CPA, CGA, CRM Chief Financial Officer &amp; Director
(604) 428-7656 Bal@electrameccanica.comInvestor Relations Contact Gateway Investor Relations Matt Glover and Tom Colton (949) 574-3860 SOLO@gatewayir.com Public Relations Contact Amy Pandya R&amp;CPMK (310) 967-3418 amy.pandya@rogersandcowanpmk.comCavani still has 'a few years left in him', says
SolskjaerMIAMI, Dec. 28, 2020 (GLOBE NEWSWIRE) -- Ehave, Inc. (OTC Pink: EHVVF) (the Company), a leader in digital therapeutics and developer of KetaDASH, a home delivery platform for patients who have been prescribed Ketamine infusions, announced today the Company's Board of Directors has elected to sell 100% of its
Mycotopia Therapies subsidiary to 20/20 Inc. (OTC Pink: TWGL) for $350,000 while simultaneously acquiring approximately 75.77% of 20/20 Global's outstanding shares from 20/20 Global's management. 20/20 Global opera attualmente sull'OTC con il simbolo TWGL e e reporting issuer with the U.S. Securities and Exchange
Commission. The transaction is scheduled to close on January 4, 2021. Ehave Chairman and CEO Ben Kaplan will be appointed Chairman and CEO of 20/20 Global, with global 20/20's current board of directors stepping down at the end of all regulatory requirements. Kaplan will remain President and CEO of Ehave.Ehave believes
mycotopia's business plan can be funded and monetized more effectively as its public company. Information about 20/20 Global on OTCMarkets.com and other related websites will be updated after closing on January 4, 2021 to reflect the new business plan. Ehave continues to develop the KetaDASH (www.ketadash.com) platform,
which will offer domestic ketamine infusion for patients whose healthcare provider has prescribed it and other existing products. In addition to the appointment of Ben Kaplan as Chairman and CEO of 20/20 Global, jamaican investment banker Mark Croskery will also be on the Board of Directors on 20/20. Mr. Croskery will help provide the
flow of transactions from the Caribbean, as well as from South and Central America, where a plethora of psychedelic agreements are on the radar. Croskery is currently president and CEO of Croskery Capital Limited in Kingston, Jamaica. Croskery Capital Limited focuses on assisting companies in developing strategies, creating boards,
recruiting, and aligning C-Suite team business executives, along with solving operational financial-accounting and business issues on a professional and practical basis. He has served as an esteemed and trusted consultant to numerous companies in Jamaica, the Caribbean, South America and Central America.20/20 Global and
Mycotopia Therapies will focus on psychedelic space, as ehave's majority subsidiary. Ehave also transferred its 10% stake to PsychedeliTech Inc. In addition, Ehave will continue to develop Ketadash, the Ehave Dashboard, its MegaTeam video game applications for children with ADHD, the safety and security of electronic health records
(EHR), the improvement of mental health and the fight against mental illness. 20/20 Global and Mycotopia Therapies will be a pure game on psychedelic space. As a subsidiary of 20/20 Global, Mycotopia Therapies will own 10% of PsyTech, which produces psychedelic professional conferences regarding psychedelic science and its
business opportunity company along with psychedelic tours and travel-related activities. Ben Kaplan, CEO of Ehave, said: 20/20 Global will be a pure game about psychedelics and their application to mental health issues. 20/20 Global will be looking for other business opportunities in the psychedelic space including psychedelic rites and
medicinal mushrooms. Ehave People's distribute 20/20 global shares to its shareholders in the future. Additional information about Ehave Inc.We are truly grateful for the support of EHVVF shareholders! Please join the conversation on our the supporter's telegram group at the company posts important information and updates through
weekly videos from the official company's YouTube channel follow Ehave on Twitter @Ehaveinc1About Ehave, Inc.Ehave, Inc. Our main goal is to improve standard care in therapies to prevent or treat brain disorders or diseases through the use of digital therapies, independently or together, with drugs, devices and other therapies to
optimize patient care and health outcomes. Our main product is the Ehave telemetry portal, which is a mental health computing platform that allows doctors to make objective and intelligent decisions through data insights. Ehave Infinity Portal offers a powerful machine learning and artificial intelligence platform with a growing set of
advanced tools and applications developed by Ehave and its main partners. This enables patients, healthcare professionals, and payers to address a wide range of conditions through high-quality, secure and effective data-driven engagement with smart, accessible tools. More information about Ehave can be found on the company's
website at: www.ehave.com.About Mycotopia TherapyMycotopia Therapy focuses on helping you heal and recover your life. Your healing journey is understanding the causes and works for mental well-being through enhanced psychedelic psychotherapy, integrated with a professional team of mental well-being professionals and cutting-
edge technology. Psychedelic therapy is a holistic and spiritual approach that provides healing and has shown successful treatment for many years. More information about Mycotopia Therapy is available on the Company's website at: Statement DisclaimerThis press release contains forward-looking statements under the Private
Securities Litigation Reform Act of 1995. Such statements may be preceded by words meaning, may, will, plans, expects, anticipates, projects, predicts, esteem, aims, believes, hopes, potential or similar words. Forward-looking statements are based on certain assumptions and are subject to various known and unknown risks and
uncertainties, many of which are beyond the Company's control, and cannot be foreseen or quantified and, as a result, actual results may differ materially from those expressed or implied by such forward-looking statements: (i) initiation, timing, progress and results of the Company's research, production and other development efforts; (ii)
the Company's ability to advance its products in order to successfully complete the and marketing; (iii) the production, development, marketing and acceptance on the market of the Company's products; — the lack of finance product development and business operations; — competitive enterprises and technologies in the Company's
industry and the introduction of competing products; (vi) the Company's ability to establish and maintain business partnerships; — loss of key management staff; viii) the scope of protection that the Company is able to establish and maintain for the intellectual property rights that cover its products and its ability to manage its business
without infringing the intellectual property rights of others; (ix) potential non-compliance with applicable privacy and security laws of health information and other state and federal privacy and security laws; and (x) the difficulty of predicting the actions of the U.S. FDA and its regulations. All forward-looking statements included in this press
release are made only as of the date of this press release. The Company undertakes no obligation to update any written or oral statement provided, unless required by law. More detailed information about the Company and the risk factors that may affect the making of forward-looking statements can be found under Risk Factors in the
Ehave, Inc., Registration Statement on form F-1 filed with the Securities and Exchange Commission (SEC) on September 24, 2015, as amended, available on the SEC's website. Investor Relations, please contact:Gabe RodriguezPhone: (623) 261-9046Ee electronic mail: erelationsgroup@gmail.comSeagate Technology plc (NASDAQ:
STX), world leader in data storage and management solutions, today announced that Pratik Prat Bhatt has been appointed to the Board of Administration of the company and to serve The Board's Audit and Finance Committee, as of December 24, 2020.Recent wide-ranging attacks provide further confirmation of Safe-T's business and
product strategy over the past year , to take a proactive approach to identify potential threats and develop advance products for preventing and containment of HERZLIYA attacks. Israel, December 28, 2020 (GLOBE NEWSWIRE) -- Safe-T® Group Ltd. (NASDAQ, TASE: SFET), a provider of secure access solutions for on-premises and
hybrid cloud environments, today announced that in the face of recent supply chain attacks, such as the Sunburst (or Solarigate) attack, it offers a free review of organization networks and attack footprint. Safe-T's ZoneZero™ ZoneZero (MFA) solution is designed to add the main component of a strong identity and access management
policy to any enterprise resource and secure organizations against supply chain attacks, including recent attacks. Recently, it has been reported that a it has managed to infiltrate a large number of organizations, including several U.S. government agencies. It did this by deploying backdoor software, called SunBurst, using a weak link in
SolarWind's Orion IT monitoring and management software update system and then entered malicious code into otherwise legitimate legitimate code Updates. Once the backdoor access was obtained, the attackers worked to escalate privileges, steal credentials, and then sideways traverse the internal network scan to search for targeted
data. Based on SolarWind data, 33,000 organizations use orion software and 18,000 have been directly affected by this malicious update. As more details become available, it has become clear that this is one of the most invasive and significant cyberattacks to date. Safe-T ZoneZero™ multi-factor authentication is the first Zero Trust
Network Access (ZTNA) solution designed to add centralized multi-factor authentication to any enterprise resource, including your system, servers, data, applications, and more. For clients that use the solution, when an attempt is made to access a server from an infected system, it invokes a multi-factor authentication request that, until
approved, prevents unauthorized source from infiltrating. Recent wide-ranging cyberattacks confirm Safe-T's business and product strategy over the past year. We are taking a proactive approach to identify potential threats and develop advanced products designed to prevent and contain such attacks. Our ZoneZero™ MFA solution,
launched earlier this year, is a great example of our alignment against new types of cyber threats, said Shachar Daniel, CEO of Safe-T. Our centralized approach assumes that the attacker is already in the network and prevents the spread of the attack from moving sideways across the network. By deploying ZoneZero™ MFA to the
network, you can now ensure that any user or application request to any internal application invokes an MFA action, blocking hackers or third-party attacks from moving over the network. Our solution allows customers to easily integrate multi-factor authentication and identity awareness into all access scenarios: remote and internal users,
VPNs, web, and non-web applications. SolarWinds is used by thousands of companies, government agencies and NGOs. While any breach of our customers' systems remains confidential, we believe that using our ZoneZero™ MFA could successfully prevent hackers from traversing from the infected SolarWinds solution to other network
resources, thus cutting off the main attack vector. Stopping the infiltration of a cyberattack ensures that our customers are protected from the most dangerous part of the attack and are well positioned to survive future supply chain incidents. We encourage organizations that rely on traditional security measures to consider our solution to
protect their network. this was one of the largest security attacks in history, we know it won't be the last, concluded Daniel.To to learn more about ZoneZero™ MFA and the SolarWinds attack, read our blog post here. About Safe-TSafe-T Group Ltd. (Nasdaq, TASE: SFET) is a provider of access solutions that limit attacks on business-
critical services and sensitive business data while ensuring uninterrupted business continuity. Safe-T's cloud and on-premises solutions ensure Cases of an organization's use of access, both in the organization and from the organization to the Internet, are protected according to the validation philosophy before, subsequent access of zero
trusts. This means that no one is trusted by default from inside or outside the network, and verification is required from anyone attempting to access resources on the network or in the cloud. Safe-T's wide range of access solutions reduces the attack surface of organizations and improves their ability to defend against modern cyber



threats. As an additional layer of security, our integrated cloud service of enterprise-class global proxy solutions enables smooth and efficient traffic flow, seamless service, unlimited concurrent connections, instant scalability, and simple integration with our services. With Safe-T's patented reverse access technology and proprietary routing
technology, organizations of all types and sizes can protect their data, services, and networks from internal and external threats. At Safe-T, we enable businesses to safely migrate to the cloud and enable digital transformation. For more information about Safe-T, visit www.safe-t.com.Forward-Looking StatementsThis press release
contains forward-looking statements within the meaning of the Safe Harbor provisions of the Private Securities Litigation Reform Act of 1995 and other federal securities laws. Words such as expecting, anticipating, intending, planning, believing, searching, estimates and similar variations of such words are intended to identify forward-
looking statements. For example, Safe-T uses forward-looking statements in this press release when discussing the benefits of its ZoneZero™ MFA solution, such as successfully preventing hackers from traversing from the infected SolarWinds solution to other network resources. As these statements deal with future events and are
based on Safe-T's current expectations, they are subject to various risks and uncertainties, and Safe-T's actual results, performance or results may differ materially from those described or implied in the statements in this press release. Forward-looking statements contained or implied in this press release are subject to other risks and
uncertainties, including those discussed under Safe-T's annual report on Form 20-F filed with the Securities and Exchange Commission (SEC) on March 31, 2020 and in any subsequent filings with the SEC to reflect the occurrence of unforeseen events. References and links to websites have been provided for convenience and the
information contained on these websites is not incorporated with reference in this press release. Safe-T is not responsible for third-party content CONTACTS REPORTSGary Guyton MZ Group - MZ North America 469-778-7844 SFET@mzgroup.us www.mzgroup.usMichal Efraty +972-(0)52-3044404 SFET@mzgroup.us
MICHAL@EFRATY CONTACTMaya Meiri Maya.Meiri@safe-t.com +972-9-8666110XpresCheck Testing Centers will begin offering on-site testing from selected cities for non-stop flights to Hawai'iNEW YORK and HONOLULU, Dec. 28, 2020 (GLOBE NEWSWIRE) -- XpresSpa Group, (Nasdaq: XSPA) (XpresSpa or the Company), a
health and wellness company, today announced a partnership with Hawaiian Airlines to begin offering COVID-19 testing services for passengers leaving John F. Kennedy International Airport (JFK), Boston Logan International Airport (BOS) and Phoenix Sky Harbor Airport (PHX). Starting today, its subsidiary, XpresCheck, will begin
serving as a trusted test partner for carrier guests traveling on its non-stop flights to Hawaii. We are very pleased to be welcomed as a trusted partner of Hawaiian Airlines and Hawaiian state so that more travelers can safely return to vacation during the COVID-19 pandemic. Our growing network of airline partners is providing more
travelers with more access to more destinations by 2021, said Doug Satzman.XpresCheck, Chief Executive Officer of the XpresSpa Group, will provide on-site pre-trip testing with rapid molecular testing services -- with results provided on hold -- so travelers can bypass the status of Hawaii's 10-day quarantine restriction. Guests can
access the walk-up test site and purchase a $200 state-approved quick test at the following airport locations: *JFK: Terminal 4* BOS: Terminal E*PHX: Terminal 4 passengers who tested positive for a quick test are informed that they need to exit the airport and self-isolate according to CDC guidelines. Any travel companions will also not
be allowed to travel. As multiple destinations impose test requirements, partnerships between airport testing facilities and airlines will continue to pave the way for the restoration of traveler trust and safety in 2021. Our partnership with XpresCheck continues our commitment to making pre-trip testing seamless and accessible for our
guests returning home or taking a long-awaited Hawaiian vacation from Phoenix, New York City and Boston, while also doing our part to keep Hawai'i track records as a safe destination, said Avi Mannis, senior vice president of marketing at Hawaiian Airlines.Passengers should visit www.XpresCheck.com/hawaiianairlines to make
appointments. Speaking of Hawaiian Airlines Hawaiian® has driven all U.S. carriers in on-time performance for each of the last 16 years (2004-2019) as reported by the U.S. Department of Transportation. Consumer surveys Condé Nast Traveler, Travel + Leisure and TripAdvisor have placed Hawaiian among the best of all national
airlines serving Hawaii. Now, in its 92nd year of continuous service, Hawaiian is hawaiian's largest and longest-running airline. In 2019, Hawaiian offered non-stop flights between Hawaii and other U.S. gateways (13) compared to any other airline, together with the service connecting the islands with Japan, South Korea, Australia, New
Zealand, American Samoa and Tahiti. As a result of the COVID-19 pandemic, hawaiian offers an adequate schedule of daily flights within the Hawaiian Islands and between Hawaii and the U.S. mainland, as well as Japan and Korea Sud.La airline is committed to the health and safety of its guests and employees and has strengthened
improved cleaning procedures throughout its business. While the experience can be a bit different, authentic Hawaiian hospitality remains unchanged. More details about how Hawaiian is keeping guests safe and employees are available at HawaiianAirlines.com/KeepingYouSafe.Hawaiian Airlines, Inc. Further information is available at
HawaiianAirlines.com. Follow Hawaiian Twitter (@HawaiianAir) updates, become a fan on Facebook (Hawaiian Airlines) and follow us on Instagram (Hawaiian). For posts and career updates, follow the Hawaiian's LinkedIn page. XpresSpa Group, Inc. XpresSpa, the main asset of the XpresSpa Group, is a leading airport retailer of spa
services and related health and wellness products, with 50 locations at 25 airports globally. Through its subsidiary XpresTest, Inc., the Company also provides COVID-19 screening and testing under its XpresCheck brand™ JFK International Airport, Newark Liberty International Airport, Logan International Airport, Sky Harbor International
Airport, and Denver International Airport. For more information about XpresSpa Group, visit: www.XpresSpaGroup.com. For more information about XpresSpa, visit www.XpresSpa.com. For more information about XpresCheck, visit www.XpresCheck.com.Forward-Looking Statements Forward-Looking Statements This press release may
contain forward-looking statements within the meaning of Section 27A of the Securities Act of 1933 and Section 21E of the Securities Exchange Act of 1934. These include statements preceded by, followed by, or otherwise include words believes, expects, anticipates, estimates, projects, intends, should, seeks, future, continues, or the
negative of such terms, or other comparable terminology. In particular, these statements include, but are not limited to, statements about our expectations regarding our new XpresCheck ™, being able to expand testing to other communicable diseases and administer seasonal flu vaccinations, our positioning to be part of the national
implementation of various COVID-19 vaccinations as they become available, the degree to which our public test model assists passengers to meet test requirements in selected states and countries, our ability to identify and gain access to the most and improved COVID-19 testing methodologies and equipment and our ability to further
expand our initial sites and our overall ability to regulatory challenges associated with this line of business. Forward-looking statements regarding expectations of future results or events are based on the information available to the XpresSpa Group as of today and are no guarantee of the company's future performance, and actual results
may vary greatly from the results and expectations discussed. Further information about these and other risks can be found in the latest annual report filed by the XpresSpa Group on Form 10-K, in the quarterly report on Form 10-Q, in the recent updated reports on Form 8-K, and in other Securities and Exchange Commission filings. All
subsequent forward-looking written and oral statements regarding the XpresSpa Group, or other matters and attributable to the XpresSpa Group or any person acting on its behalf are expressly qualified in their entirety by the above cautionary statements. XpresSpa Group undertakes no obligation to publicly update any of these forward-
looking statements to reflect events or circumstances that may arise after the date of this document. For media inquiries, please visit hawaiian airlines online newsroom. Media - XpresSpa Julie Ferguson Julie@jfprmedia.com (312) 385-0098 Reporting - XpresSpa ICR Raphael Gross ir@xpresspagroup.com (203) 682-8253Media -
Hawaiian Airlines Hawaiian Airlines Public Relations news@hawaiianair.comLimoneira Company (the Company or Limoneira) (Nasdaq: LMNR), a diversified citrus growth, packaging, sales and marketing companies with related agri-food activities and real estate development operations, today announced that it will release financial
results for the fourth quarter and the entire fiscal year that ended on October 31, 2020, Monday, January 11, 2021, after the market closes. Continue to generate enthusiasm for award-winning cybersecurity solutions; Enter fiscal 2021 with Record New Business Pipeline and Solid Cash PositionLOWELL, Mass., December 28, 2020
(GLOBE NEWSWIRE) -- CSP Inc. Key fourth quarter results * Gross margin improved by 8 percentage points from the fourth fiscal quarter a year ago, as higher margin offerings gain market acceptance * The practice of managed services remains strong as new and existing customers continue to generate significant momentum * Fiscal
year 2020 ended with a solid cash balance to fund growth targets Our fiscal fourth quarter financial performance, as well as the entire fiscal year, was influenced by the difficult business environment created by the COVID-19 pandemic. While the challenges remain, we have made numerous adjustments to our operations and made
progress positioning CSPi for more results in 2021 and beyond, commented Victor Chief Chief Official. The expansion of our gross margin by 8 percentage points is encouraging and demonstrates our commitment to building our profitability. In addition, we have managed our money prudently throughout the year and, despite the
unprecedented landscape, we have sufficient resources to navigate short-term uncertainty to grow and thrive. For example, we are generating a strong momentum in our practice on managed services, including our UCaaS offering. We are pursuing a number of larger transactions with this offer that could contribute well to fiscal 2021 and
promote greater margin improvement. Our fiscal 2021 looks promising and I believe growth drivers in the coming year, including ARIA and a full recovery in our cruise line business, will allow us to significantly exceed the revenues, gross margin and profit results we reported in fiscal 2020. Fourth quarter 2020revenue results for the fiscal
fourth quarter were $14.3 million, compared with $22.2 million in the fiscal fourth quarter a year ago. Gross profit for the fourth fiscal quarter was $4.4 million, or 31% of sales, compared to $5.1 million, or 23% of sales, in the fourth fiscal quarter a year ago, reflecting a better gross profit percentage plus a higher margin services mix and
product activity. The Company reported a net profit of $36,000 for the fourth fiscal quarter, or $0.01 per share, compared to a net loss of $US334,000 or $(0.08) per share, for the fourth quarter of fiscal 2019. The loss before income tax was $(689,000) for the fourth fiscal quarter, compared to net income before income tax of $61,000 for
the same quarter of the previous fiscal year. The benefit of the company's income tax for the fourth fiscal quarter was $725,000. The tax benefit is due to a partial deduction of valuation versus U.S. deferred tax assets that are more likely to be partially realized, offset by current year's federal research &amp; development credits and the
benefit of carrying back federal net operating losses. As of September 30, 2020, the Company had cash and cash equivalents of $19.3 million. Full fiscal year 2020Revenue results for the full fiscal year ended September 30, 2020 was $61.8 million compared to revenues of $79.1 million in the full period of the previous year. Gross profit
for the twelve months ended September 30, 2020 was $17.2 million, or 27.8% of sales, compared to $18.0 million, or 22.8% of sales, in the twelve months ended September 30, 2019. The net loss for the full year closed at September 2020 was $1.4 million, or $0.36 per share, compared to net loss of $(371,000) or $(0.09) per share for
fiscal 2019.Conference Call DetailsCSPi Chief Executive Officer Victor Dellovo and Chief Financial Officer Gary W. Levine will host a conference call at 10:00 a.m. (ET) today to review CSPi's financial results and provide a business update. To listen to a live webcast of the call, please visit the Investor Relations section of the Company's
website at www.cspi.com. www.cspi.com. it can also listen to the call by phone, with the call 877-876-9173 or 785-424-1667 and using the conference ID: CSPQ420 when welcomed by the live operator. For interested parties who cannot participate in the live call, an archived version of the webcast will be available for about a year on the
CSPi website. About CSPiCSPi (NASDAQ: CSPI) manages two divisions, each with a unique experience in designing and implementing technology solutions to help its customers use technology to succeed. The High Performance Product division, including ARIA Cybersecurity Solutions, originated from support initiatives for the
Department of Defense and Western intelligence agencies related to network monitoring, data protection, and intelligence initiatives. This targeted mindset now translates into infallible data protection, at the enterprise level. Our set of defined security software air solutions provides increased network security and accelerated incident
response capabilities, while our myricom nVoy Series accessories provide automated breach identification and notification, enabled by the acquisition of 10G drop packets inherent in our Myricom smart cards. CSPi's Technology Solutions division helps customers achieve their business goals and accelerate time-to-market through
innovative IT solutions and professional services by partnering with the best technology providers in their class. For organizations that want the benefits of cost-free IT, we offer a robust catalog of managed IT services that provides 24×365 proactive support. Our engineering team has experience in all major industries that support five key
technology areas: Advanced Security; Communication and collaboration; Data Center; Networking; and Wireless &amp; Mobility.Safe HarborThe Company wishes to take advantage of the Safe Harbor provisions of the Private Securities Litigation Reform Act of 1995 regarding statements that may be considered forward-looking under the
Act. Such forward-looking statements may include, but are not limited to, numerous adjustments to our operations and have made some progress that positions CSPi for higher results in 2021 and beyond, pursuing a number of larger transactions with this offer that could contribute well to fiscal 2021 and drive higher margin improvement
and fiscal year 2021 looks promising. The Company warns that a number of factors may cause actual results to differ materially from the Company's forward-looking statements. These risks include general economic conditions, market factors, competitive factors and price pressures and others described in the Company's deposits The
Securities and Exchange Commission (SEC). Please refer to the section on forward-looking statements included in the Company's filings with the SEC. AND SUBSIDIARIES HAVE AUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS (Amounts in Thousands) September 30, 2020 September 30, 2019 Current Assets:
Cash and Short-Term $19,264 $18,099 Accounts receivable, net 13,362 15,114 Inventories 5,285 7,818 Other current assets 3,678 5,503 Total current assets 41,589 46,534 Property, equipment and improvements, net 1,047 1,273 Operating lease right-of-use assets 2,014 — Long-term receivable 3,642 5,328 Other assets 5,353 6,234
Total assets $53,645 $59,369 Liabilities and Shareholders' Equity Current liabilities $12,977 $20,027 Pension and retirement plans 6,471 6,904 Operating lease liabilities 1,390 — Notes Payable 2,485 684 Other non-current liabilities 788 1,326 Shareholders' equity 29,534 30,428 Total liabilities and shareholders' equity $53,645 $59,369
CSP INC. AND SUBSIDIARIES UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS (Amounts in thousands, except per share data ) Three months ended Twelve months ended September 30, September 30, September 30, September 30, 2020 2019 2020 2019 Sales: Product $10,885 $18,627 $47,989
$66,017 Services 3,387 3,534 13,804 13,044 Total sales 14,272 22,161 61,793 79,061 Cost of sales : Product 8,670 15,846 39,907 55,836 Services 1,173 1,223 4,719 5,199 Total cost of sales 9,843 17,069 44,626 61,035 Gross profit 4,429 5,092 17,167 18,026 Operating expenses: Engineering and development 717 691 2,798 2,800
Selling, general and administrative 4,198 4,616 15,793 16,052 Total operating expenses 4,915 5,307 18,591 18,852 Operating loss (486) (215) (1,424) (826) Other income (expense), net (203) 276 362 384 Income (loss) before income taxes (689) 61 (1,062) (442) Income tax (benefit) expense (725) 395 384 (71) Net income (loss) $36
$(334) $(1,446) $(371) Net income (loss) attributable to common stockholders $34 $(334) $(1,446) $(371) Net income (loss) per share – basic $0.01 $(0.08) $(0.36) $(0.09) Weighted average shares outstanding – basic 4,064 4,063 4,028 3,924 Net income (loss) per share – diluted $0.01 $(0.08) $(0.36) $(0.09) Weighted average shares
outstanding – diluted 4,148 4,063 4,028 3,924 Gary W. Levine CFO and Secretary gary.levine@cspi.com Direct : 978.954-5040Foresight Autonomous Holdings Prices $ 26 Milioni Registered Direct OfferingQuesto anno potrebbe scendere come il peggiore nella storia di ExxonMobil (NYSE: XOM). Grazie all'aumento dei prezzi del
petrolio, il colosso petrolifero ha perso miliardi di dollari nel terzo trimestre e dovrebbe registrare una storica svalutazione che si avvicina ai 20 miliardi di dollari per il quarto trimestre. Exxon non è quindi riuscita ad aumentare il dividendo per la prima volta da decenni. Ecco tre azioni spesso trascurate che meritano un esame più
approfondito: UMC (NYSE: UMC), Limelight Networks (NASDAQ: LLNW) e Glu Mobile (NASDAQ: GLUU). L'UMC, una fonderia di semiconduttori con sede a Taiwan, è spesso oscurata dalla sua rivale taiwanese Taiwan Semiconductor Manufacturing (NYSE: TSM). (Bloomberg) - Il petrolio è salito mentre il Regno Unito è pronto a
concedere l'approvazione normativa a un altro vaccino Covid-19 e mentre gli Stati Uniti hanno approvato la legge sugli New York futures were trading up 1.2 percent after trading early. The UK's drug regulator delete the shot produced by AstraZeneca Plc and the University of Oxford for use as early as this week, according to a person
with knowledge of the matter. This could give him another tool to fight the pandemic. Crude oil reversed losses as much as 1.5 percent after President Donald Trump signed the long-awaited $900 billion virus relief bill, after previously criticizing the stimulus package. The bill's passage weakened the greenback, increasing demand for
dollar-denominated commodities, and also raised hopes of higher oil consumption in the future. Despite Monday's gains, oil ends the year on a gloomy note. Traders are weighing up the short-term demand risk of increased travel restrictions due to a new coronavirus mutation, against optimism about vaccine implementations, which will
eventually increase energy demand. There is also evidence that the resurrected pandemic is blocking economic recovery in parts of Asia. I see a very quiet market between now and the end of the year, but the direction for the next two days will be down due to the new strain of the virus, said Howie Lee, an economist at Oversea-Chinese
Banking Corp. As it approaches the end of the year, traders are just happy to close their books. But some traders have an additional incentive to push up prices as the end of the year approaches, said Ole Sloth Hansen, head of commodity strategy at Saxo Bank A/S. Speculators have filled their boots with oil contracts since early
November and with end of year just around the corner there is now a natural interest in defending those gains to block a good performance, he said. As OPEC+ prepares to meet next week, traders are looking for signs of a change in sentiment among its members on previously agreed cuts. The OPEC+ alliance plans to return 500,000
barrels per day of production to the market from January, but Algerian Energy Minister Abdelmadjid Attar's suggestion that the alliance should remain cautious in response to the coronavirus change offers slight price support, said Giovanni Staunovo, a commodities analyst at UBS. In the long run, Iran's plans to increase oil production in
2021 continue to weigh on the market and threaten to undermine OPEC+ efforts to increase production while avoiding flooding the market. Meanwhile, President Trump has raised geopolitical tensions in the region by accusing the Islamic Republic of being responsible for a missile attack near the U.S. Embassy in Baghdad, saying Iran
has been dismissed as unfounded. For more articles like this, visit us at bloomberg.comWrite to keep up with the most reliable corporate news source.©2020 Bloomberg L.P. L.P. L.P. L.P.
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